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Retirement Seen Through Your Eyes 
After you leave work, what will your life look like? 

HOW DO YOU PICTURE YOUR FUTURE? If you are like many contemplating retirement, your view is likely pragmatic 
compared to that of your parents.

That doesn’t mean you must have a “plain vanilla” tomorrow. Even if your retirement savings are not as 
strong as you’d like, you still have great potential to design the life you want.
  
With that in mind, here are some things to think about.
  
WHAT DO YOU ABSOLUTELY NEED TO ACCOMPLISH? If you could only get four or five things done in 
retirement, what would they be? Answering this question might lead you to compile a short list of life 
goals, and while they may have nothing to do with money, the financial decisions you make may be 
integral to achieving them. 
    
WHAT WOULD REVITALIZE YOU? Some people retire with no particular goals at all, and others retire burnt 
out. After weeks or months of respite, ambition inevitably returns. They start to think about what pursuits 
or adventures they could embark on to make these years special. Others have known for decades what 
dreams they will follow... and yet, when the time to follow them arrives, those dreams may unfold differently 
than anticipated and may even be supplanted by new ones.
    
In retirement, time is really your most valuable asset. With more free time and opportunity for reflection, 
you might find your old dreams giving way to new ones. You may find yourself called to volunteer as never 
before or motivated to work again in a new context. 
  
WHO SHOULD YOU SHARE YOUR TIME WITH? Here is another profound choice you get to make in 
retirement. The quick answer to this question for many retirees would be “family.” Today, we have nuclear 
families, blended families, extended families; some people think of their friends or their colleagues as 
family. You may define family as you wish and allocate more or less of your time to it as you wish. 
  
Regardless of how you define family and whether or not you want more family time in retirement, you 
probably don’t want to spend your time around “dream stealers.” They do exist. If you have a grand 
dream in mind for retirement, you may meet people who try to thwart it and urge you not to pursue it. 
(Hopefully, they are not in close proximity to you.) Reducing their psychological impact on your retirement 
may increase your happiness. 
  
HOW MUCH WILL YOU SPEND? We can’t control all retirement expenses, but we can control some of 
them. The thought of downsizing may have crossed your mind. While only about 10% of people older 
than 60 sell homes and move following retirement, it can potentially lead to more manageable mortgage 
payments. You could also lose one or more cars (and the insurance that goes with them) and live in a 
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neighborhood with extensive, efficient public transit. Ditching landlines and premium cable TV (or maybe 
all cable TV) can bring more savings. Garage sales and donations can have financial benefits as well as 
helping you get rid of clutter, with either cash or a federal tax deduction.1

This article is for informational purposes only and is not a replacement for real-life advice, so make sure 
to consult your tax, legal, and accounting professionals before modifying your overall tax strategy. 

COULD YOU LEAVE A LEGACY? Many of us would like to give our kids or grandkids a good start in life, but 
given some of the economic realities of today, leaving an inheritance can be challenging.

Consider a couple with, for example, $285,000 in retirement savings. If that couple follows the 4% rule, the 
old maxim that you should withdraw about 4% of your retirement savings per year, subsequently adjusted 
for inflation – then you are talking about $11,400 withdrawn to start. When you combine that $11,400 
with Social Security and other potential investment income, the couple isn’t exactly rich. Sustaining and 
enhancing income becomes the priority, and legacy preparations may have to take a backseat. On the 
other hand, a recent survey showed that 92% of all respondents believe it is important to leave money 
and other assets to their children.2

 
HOW ARE YOU PREPARING FOR RETIREMENT? This is the most important question of all. If you feel you 
need to prepare more for the future or reexamine your existing strategy in light of recent life changes, 
conferring with a financial professional experienced in retirement approaches may be a smart move. 
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